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In the current climate, there is 
uncertainty in all of our lives 
with both health and financial 
concerns. However, while we 
are all understandably focusing 
on the here and now, it might 
be worth using this time to take 
a step back and review your 
long-term financial wellbeing 
as well. This newsletter takes 
a look at some of the areas 
you might want to consider. 
Of course, we are on hand 
to support you through any 
challenges ahead.

The Great Wealth Transfer: 
why it’s good to talk.

Key points from the 
Spring budget.

Buyers have grown in 
confidence, sellers hold 
back.

Weathering the storm 
together.

Make time for life’s big 
decisions.

Pension woes: the tale of 
Gen X.

Spring clean your finances 
for a sense of wellbeing.

IN THIS ISSUE
Transferring wealth from one generation 
to the next is a difficult conversation 
topic, but with the baby boom 
generation expected to pass down a 
record-breaking amount of assets over 
the coming years, confronting this 
taboo has never been so important. And 
experts suggest that, while discussions 
involving money can be uncomfortable, 
the best approach is invariably to talk.

The next 30 years are expected 
to witness the largest ever 
intergenerational passing of wealth 
as baby boomers – the wealthiest 
generation in history – prepare to pass 
on assets to their heirs. Commentators 
have dubbed it the ‘great wealth 
transfer’ with estimates suggesting an 
unprecedented £5.5tn could be set to 
pass between generations in the UK.

ELEPHANT IN THE ROOM

While the significance attached 
to the wealth transfer process is 
unquestionable, most families remain 
uncomfortable talking about money, 
with finance among the few remaining 
taboo topics. As a result, discussing 
money issues with their children can 
prove a difficult task for many parents, 

with conversations typically awkward 
or stilted. However, it is vitally important 
retirees involve their offspring in financial 
planning decisions if the wealth transfer 
process is ultimately to be successful.

A BALANCING ACT

The issue of inheritance unsurprisingly 
raises a number of concerns for parents. 
For instance, there is the dilemma of 
wanting to help children financially 
while not dampening their offspring’s 
work ethic. In addition, parents need to 
balance the emotional desire to leave 
significant sums to heirs with the need 
to ensure their own financial wellbeing, 
particularly in an era of spiralling long-
term care costs.

START THE CONVERSATION

Arguably the key inheritance challenge, 
though, remains ensuring your children 
are ready to take on financial responsibility 
for family assets. Encouraging their 
involvement in your financial planning 
decisions now is a particularly good 
way to boost their financial literacy and 
ensure they are ready when the time 
comes. So, introduce them to us and 
we can help you start those difficult 
conversations.

The Great Wealth Transfer: 
Why it’s Good to Talk
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Key Points from the Spring Budget
THE ECONOMY

• Economy predicted to grow by 1.1% in 2020-21, revised 
down from 1.4% forecast a year ago (this figure does not 
take into account the impact of COVID–19)

• Growth predicted to rebound to 1.8% in 2021–22, easing 
back to 1.5% in 2022–23

• Inflation forecast of 1.4% this year, increasing to 1.8% in 
2021–2022

CORONAVIRUS AND PUBLIC SERVICES

• £5bn emergency response fund to support the NHS and 
other public services in England

• All those advised to self-isolate will be entitled to Statutory 
Sick Pay, even if they have not presented with symptoms

• Self-employed workers who are not eligible will be able to 
claim contributory Employment and Support Allowance 
(available from day one)

• £500m hardship fund for councils in England to help the 
most vulnerable in their areas

• Firms with fewer than 250 staff will be refunded for sick pay 
payments for two weeks

• Small firms will be able to access business interruption 
loans

• Business rates in England will be suspended for firms in the 
retail, leisure, and hospitality sectors with a rateable value 
below £51,000

• £6bn in extra NHS funding over five years to pay for staff 
recruitment and start of hospital upgrades

PERSONAL TAXATION, WAGES AND PENSIONS

• Tax paid on the pensions of high earners, including NHS 
consultants, to be recalculated to address staffing issues

• The two tapered Annual Allowance thresholds for pensions 
will each be raised by £90,000

• The minimum level to which the Annual Allowance can taper 
down will reduce from £10,000 to £4,000 from April 2020

• Annual Capital Gains Tax exemption increased to £12,300 
from 2020–21

• The Lifetime Allowance for pensions will increase in line with 
the Consumer Prices Index, to £1,073,100 for 2020–21

• From 11 March 2020 the Lifetime Allowance on gains eligible 
for Entrepreneurs’ Relief reduced from £10m to £1m.

While buyer sentiment has become more positive, sellers 
continue to be wary of uncertain economic conditions, 
according to the latest ‘State of the Property Nation report from 
Zoopla. The subsequent COVID-19 outbreak will no doubt have 
an impact.

MORE BUYERS EAGER TO MAKE THE MOVE

Finding a property in the right location and within budget has 
always been challenging for buyers, but the good news is that 
the number of house hunters who have felt frustrated by these 
difficulties has fallen 5 percentage points in the past year. 
Meanwhile, nearly a third (32%) of active property seekers say 
they are more serious about moving than ever before.

SELLERS REMAIN WARY

The sentiment gap is growing, however, as sellers appear less 
convinced by the so-called ‘Boris bounce’ and remain wary of 
ongoing economic instability. In particular, they fear not achieving 
their asking price, with 31% of aspiring sellers concerned that 
buyers won’t be willing to pay what they feel their property is 
worth. Buyers have grown in confidence, sellers hold back

A REASON FOR CAUTION?

Are prospective sellers right to remain so hesitant? Well, perhaps 
not. Experts predict modest house price growth this year, with 
Savills and Rightmove predicting 1% and 2% growth, respectively. 

Looking to the future, Savills forecasts a more significant 
cumulative rise of 15% over the next five years – albeit with 

significant regional differences. While the true impact of Brexit 
remains uncertain during the transition period, property-buying 
firm Good Move has suggested that three-quarters of Britons 
overestimate the negative impact Brexit has had on house prices.

COUNT ON US

Property transactions can be a daunting process, whether you’re 
buying, selling or both, so it’s little wonder that many remain 
cautious. That’s where we come in. We can assess your financial 
situation and aim to help you find the most suitable mortgage 
deal for your circumstances and offer professional advice to help 
ease your doubts. Just get in touch.

Buyers have grown in confidence, sellers hold back
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Stock markets around the world 
are suffering a major period 
of volatility as a result of the 
COVID-19 outbreak. Although 
markets do not respond well to 
periods of uncertainty, what is 
certain is that volatility goes 
hand in hand with stock market 
investment; and although market 
movements can be concerning, 
we have all become much better 
at expecting the unexpected, 
experience has taught us 
that. On Budget day, both the 
Chancellor, Rishi Sunak, and the 
outgoing Governor of the Bank 
of England, Mark Carney, were 
keen to emphasise the temporary 
nature of the economic impact of 
COVID-19.

...“keep your head when all 
about you are losing theirs”

FOCUS ON THE LONG-TERM

To navigate market volatility, 
it’s best to stick to your plan, 
diversify your holdings and very 
importantly, expect and accept 
volatility. Investors with diversified 
portfolios, who stay in the market, 
have historically and consistently 
experienced steady gains over 
time. Even though it can be 
difficult to ignore daily market 
movements, it is vital to focus 
on the long term and remember 
that volatility also presents 
investment opportunities. 

A CLEAR HEAD WILL STAND YOU 
IN GOOD STEAD

As Rudyard Kipling wrote, it’s 
important to “keep your head 
when all about you are losing 
theirs.” Investment requires a 
disciplined approach and a degree 
of holding your nerve if markets 
fall. Investment professionals 
know that markets can be volatile 
and will inevitably go down as well 
as up from time to time. The worst 
investment strategy you can adopt 
is to jump in and out of the stock 
market, panic when prices fall, and 
sell investments at the bottom of 
the market.

FINGER ON THE PULSE

Instead of being worried by 
volatility, the best strategy is 
to be prepared. A well-defined 
investment plan, tailored to your 
objectives, in line with your attitude 
to risk, that takes into account 
your financial situation, can help 
you weather short-term market 
fluctuations. Market volatility is 
a timely reminder to keep your 
investments under regular review.

We aim to manage the inherent 
volatility of markets, so your 
savings have the best chance of 
growing for the future – without 
giving you sleepless nights and 
whilst ensuring you aren’t taking 
too much, or too little, risk with 
your money.

A recent study suggests many people don’t 
have sufficient mental space to make the 
right choices when it comes to tackling life’s 
difficult decisions. The good news, however, 
is that minor changes to the way people 
approach decision-making can dramatically 
improve their ability to make better financial 
choices.

AVOIDING DIFFICULT DECISIONS

The research found that the great British 
public typically ‘don’t do difficult decisions’. For 
instance, over four million said they don’t have 
the mental space to tackle difficult issues, 
while a further 6.4 million don’t have time for 
important life admin. Many Brits also admitted 
to putting little effort into key decisions: while 
over half said they always ensure an optimum 
choice of holiday destination, less than one 
in three adopt such a thorough approach to 
pension arrangements.

DECISION FATIGUE

This tendency to ‘sweat the small stuff’ 
appears to be impacting people’s financial 
decision-making abilities. For example, over 
half of respondents said they haven’t made 
a decision on whether to buy critical illness 
cover, while just under half haven’t considered 
changing their pension arrangements. In 
addition, when financial decisions are being 
made, many don’t give it their full attention, 
with over four in 10 sorting out finances while 
sat on the sofa and one in 10 doing so at work.

TIPS TO AID DECISION-MAKING

Small behavioural changes, however, can 
have a big impact on people’s ability to tackle 
difficult decisions. For instance, picking a 
quiet location free from distractions and a 
time when you can focus fully on an issue will 
help, as will avoiding making decisions after 
a tough day. Visualising the future and linking 
financial decisions to life ambitions can also 
be beneficial.

WE’RE HERE TO HELP

Don’t forget we’re always here to help you 
with life’s difficult financial decisions. So, 
get in touch and we’ll guide you through 
the decision-making process. With our 
assistance you might even find that making 
better financial decisions isn’t actually too 
difficult or time consuming.

Weathering the 
storm together

Make time 
for life’s big 
decisions
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It is important to take professional advice before making any decision relating to your personal finances. Information within this newsletter is based on our current 
understanding of taxation and can be subject to change in future. It does not provide individual tailored investment advice and is for guidance only. Some rules may vary in 
different parts of the UK; please ask for details. We cannot assume legal liability for any errors or omissions it might contain. Levels and bases of, and reliefs from, taxation are 
those currently applying or proposed and are subject 

to change; their value depends on the individual circumstances of the investor. The value of investments can go down as well as up and you may not get back the full amount 
you invested. The past is not a guide to future performance and past performance may not necessarily  be repeated. If you withdraw from an investment in the early years, 
you may not get back the full amount you invested. Changes in the rates of exchange may have an adverse effect on the value  or price of an investment in sterling terms if it 
is denominated in a foreign currency. Taxation depends on individual circumstances as well as tax law and HMRC practice which can change.

The information contained within this newsletter is for information only purposes and does not constitute financial advice. The purpose of this newsletter is to provide 
technical and general guidance and should not be interpreted as a personal recommendation or advice.

Trust Will Plan Ltd T/A Total Wealth Planning, Registered Office: Chart House, 2 Effingham Road, Reigate Surrey RH2 7JN. Registered in England and Wales number: 08055959. Authorised and regulated by the Financial Conduct Authority.

If you would like advice or information on any of the areas 
highlighted in this newsletter, please call us on 0330 123 9925.

A HELPING HAND IN 
TIMES OF UNCERTAINTY
Following the election at the tail 
end of 2019, the ‘Boris bounce’ 
provided some long overdue 
momentum in the housing 
market, with data highlighting 
that buyer interest in some parts 
of the UK jumped over 60% year-
on- year. Now the global COVID-19 
outbreak has arrived, it’s difficult to 
quantify the likely impact on both 
the commercial and residential 
sectors. 

While there are many factors 
involved with determining the 
mood and movement of the 
property market, few things have 
a bigger impact than uncertainty. 
Rest assured we are here to help, 
if you have any questions about 
the property sector, mortgages or 
your protection requirements – 
please get in touch. 

The changing financial pressures facing 
members of different intergenerational 
groups has been a recurring theme in 
recent years, with the narrative usually 
proclaiming how younger generations 
have lower income, assets and 
prospects than their older counterparts. 
However, there has been relatively 
little consideration of the potential 
retirement woes facing people born 
between 1966 and 1980 – Generation X.

LIMITED TIME TO PLAN

Members of Generation X have between 
12 and 28 years left to work and build up a 
sufficient pension pot to fund their post-
working years. A recent report2 suggests 
this group is at greater risk of reaching 
retirement with insufficient income. This 
partly reflects an array of changes in the 
labour market and pension landscape, as 
well as a challenging economic climate, 
which have combined to increase the 
complexity of preparing for later life. 

CHALLENGES FACING GEN X

A number of specific issues have also 
placed Generation X at risk of reaching 
retirement with inadequate funds. The 
decline in private sector defined benefit 
provision means a large proportion of this 
group will rely on defined contribution 
schemes, while they are also likely to 
receive a lower State Pension income 
than their predecessors. Additionally, 
automatic enrolment came too late for 
this group to benefit fully as most were 
in their late thirties or over when it was 
introduced.

STILL TIME FOR ACTION

While it’s imperative for members of 
Generation X to make time now to 
consider their pension needs, it’s never 
too late to start saving for retirement. 
Diligent planning now could make all 
the difference to securing a comfortable 
future. So, if you have concerns about 
the adequacy of your pension, get in 
touch. We’re here to help.

Pension Woes: The Tale of Gen X

A recent survey asked people how they think and feel about their 
financial health, in an attempt to understand the connection 
between wealth and wellbeing.

UK’S FINANCIAL HEALTH

In the UK, 45% of respondents said that money is a major cause 
of stress; this figure increases to 66% with those who had no 
savings or investments to fall back on. When compared to the 
global average, the UK population holds fewer market-based 
investments and is more likely to have no savings or investments.

When questioned about financial health, 75% of UK respondents 
were of the opinion that this meant ‘having little or no debt and 
being prepared for unexpected events’.

FINANCIAL GOALS

Setting realistic financial goals, as well as saving or investing 
towards these, can help you to feel more in control, reduce stress 
and improve your feelings of financial well-being.

It can be difficult to take the first step but talking to a trusted 
financial adviser can help. In fact, 75% of survey respondents, 
who use a financial adviser, reported having a positive sense of 
well-being.

Why not talk to us today to see if we can help to improve your 
financial wellbeing both now and into the future.

Spring clean your finances for a sense of wellbeing


